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J'MR President Joe Banyai (second from left) and the rest of the
- asso -!ﬂﬁ?ﬂf& new leadership take the helm to Strategic Vision 2008.




INVEST IN
YOUR FUTURE
AND TAKE
AN ACTIVE
ROLE

_ IN YOUR

ASSOCIATION
IT CAN ONLY

HELP YOUR
BUSINESS

II' vkl ask a BEALTOR® what he
or she thinnks about an mdusy
dessgnation or certtficanion, it's easy
tor 60 why' w0 many strve lor ane,

Some say it's a cuiting edge ool
iy boost sales, Cthers call their
desspmation a badge of honor. Anocber
saad the courses were like Marne € L]
rraining. One REALTOR® cven wens
a5 as to dompare his desigmanion
with that of being a Navy Seal of the
inalustry,

The bsest of the best, if voo will

“Having a designation is crucial,”
satcd SLAR President Jescph Banvai,
Sourhkield.

Bamyan has several .!s_'u._:r'..'.nr_uh
including the Certificd Comumercial
Investment Member, or CCIM, and
Sociery of Industmal and Office
HEALTOBES®, IR “Borh are good
desipmanons and it"s definively warth
a REALTOR"s pmse 1o invest 1
their future, Designations lead
networking and give you an kea af
whar kind of EEALTOR® vou're
L'r.'||'|r_ waEh. ™

Crrand Rapids’ John Boguslawsla,
who is a Certified Residental Specahst
CIS, and 2 Gradueate, REALTOR®
Imstitute, LR, designation, said
desipnanons can do s o mo frther
d Cireer

And he should knew. Bogusbawski
is the 2003 president of the Michigan
CRS .'|!:.1|:"Iq.'r

*Hay i a 1,|{'\I!LI'|.;||':!-:'| A
e fessicanal mviestment,™ he said
“You're taught by the best in the real
cipate indusery. You really learn what®s
gomng oa, not just iy Michigan, bur
acroves the counrry,™

Bill Milliken, 2003 president of
COIM Michigan Chapter, said a
l.!-."’-i._llu'.l'ul'l EINCE Yol [R5 nCTWOIrRangs
l.'JFI.]i.I'.|i'.:|q:~, the educanion and abibities
to stay ahead of the leaming curve in
the competimyve and rewarding real
carare incdusery

“Having a designation behind v
name lends vou a certain credibyilicy oo
other REALTORS®™ he said, “[e's a
remtarkahle network of profesnionals,

ACTOIER The narso a I..‘I l:ll_ '.|.|||||.| L



should be

o, Mice acquinng 4 real exbat:

hoense docsn’ FCCUIRe any far

cducation, In many cases; a des
itentaml cipt

th a REALT

carcer and trear i thar way,
cxplained. *It has to be taken senously,
Yot et a direct remarn froen thie effort
VOl pur o 9t and contimung your
cd el has 1o be o perbceritys Thiis
milustry is so gquick, vou have to take
I, g0 I COOVENTONS — dnviinig
o keep up with whar®s going on ™
Since becoming involved with MAR
i the 1990s Ba : huminess
with his shore off HEALTORS®, He said
he 5 for certain de SRS,
nding on what he's selling, before
domng business. I8 a way to scparate
the best fromy ehe rest.
< BEEALTORY with a
Aesiing
[ 415
¢ hias too man ups and
downs. Having a designanion prepares

Vil |l'-|. chial .'||_"_._| b TRk ] :..p-u

how o deal with the m b It sy

are the O IE VN WaTE T

warh, ™

Milliken, owmer of Milliken Realoy
Coampanty, Ann Arbor, became a
licensed broker in 1992, He sasd when
lee started his firm in 15996 hy '|.-||_|:-_|-r_

mp sEarg I'llf‘i LISINEES
W bovcarn a dessgmaton

[ he anly p.‘nl'.- mi, ke I.Il:ll.'lv:l:-' fosund

catit, Was fhat these courses are Tor real,

e very steineent and diffeule to

commercial real estate pro
naponwide hald a COIM desagnanion
“When | signed up for the st class,
| thi WHENE 1T Wy wile] it be 4 mice
petavway out of town, maybe visin a
mmends and come b with a
nation, Milliken sad. “Buot o
wis lvard anad 1 had 0 eam |_'1.':r'_r|;|'| g
I had o boy a new calculator just 1o
recp my head alwove water, Tt was
gruetmgg, bt well warth it You really

i grve 110 perent b piss




TAKE AN ACTIVE ROQLE IN
LEGISLATION
For those who carn a designation, the learning never stops
There are several legslanve Bsues thar continually threaten
the way REALTORS® do business, With a collective voice,
and with the help of MAR’s public policy team, active MAR
members can make 2 difference

“Volunmeering and donating to the REALTORS® Palitical
Action Committes [ RPACH makes sense,” Bamyai said. *It's
like buying an insurance policy to profect prvane propeny

rights. When everyone is an the same page, vou can get a lot

of things accomplished.”

Hoguslawsks agrees.

“The Matonal Associamen of REALTORSY, MAR and
the local associations do an excellent job kecping the isducs
in frome of us,” he said. “We need oo be aware of the
information they've put in froot of us. We don’t have ome
tox stav up on the newspapers and these associanons do the
hotspots. It pays o ger involved ™

“It pavs to be a Kader in the real ¢stane industry,™
Milliken added. “There's such a steep leaming curve and
by kecping abreast on sensitive issugs can really make a
difterence.”

REALTORS® AND TECHNOLOCGY
How can vou keep involved with associatons, education and
rian 4 business at the same ame? [ used 1o be by phonc or
fax, bur now the Interner has changed the scope of how
REALTUYRS® dhiv business. Everything is digital. Froam
looking up listings, to printng, to communication, the
Imrernct and compaters have changed business.

And, according to these three, it all for the better,

“The Interner has really helped the real estare indasory,™
Boguslowsk: admies. *We're in a nime nght now where the
method of sales are changing. The customer is now leading
iis H1:I'|.'-I.':I"- art |1|J||IC'.I"IF. foor rosils like virroal oL, e-mail
commumnications and business Web sives. Ax REALTORS®,
we have wo be ready™

#1F ] diddn’t have !t'_mu.l techmcal skills or the .1'|1||'|r:c Edi
navigate the Intermet, I wouldn™t be able to do business.™
silliken said. “It"s a requirement for REALTORS® and
the bar s only going to be msed higher and higher as
new rechnology emerges. You can never have oo much
cducaiin, the |1r|::||'rJ|.'|11 1% b much teme vou wanit B0
spend kearning.™

Farvai said the Internet and vndestanding new
rechnology is vital oo REALTORS® and it’s something
that’s encouraged and raught in educarion classes.

“It*s really ke ,:|:|'|'|'I||.i|1!.'_ else. vou have to }:l._'l,-|1 wisursell
in tune with how business is changing,” Banyai said.

For the litest information abosar isues affecting your
Puctiness, visit AAR s Web sioe at warwe mfreadfon com, or be
sure o pick up vour latest ssue of The REALTOR?
Advocmie. As alw Ay, call MAR ar BOOL454. 7842 fior
information about becoming a REALTOR®.

Bill Milliken, of the Milliken Realty Company,
Ann Arbor, said you can never have
too much information about designations.

"Anyone who is looking at those
designations should poll three or four
people who hold the designation and ask
them what it's done for them."

CCIM

CCIM's are recognized experts in commercial
real estate brokerage, leasing and asset
management valuation and investment
analysis. The CCIM business network
includes more than 6,500 designees and
5,300 candidates principally in North

SIOR

The SIOR designations are for the top
producers in industrial and office real

estate brokerage, representing more than
800 oftices in over 350 cities worldwide.
The Society's mandatory recertification
requirement assures clients of the designee’s
excellence in the fast changing commercial
brokerage field.

CRS

The CRS designation is awarded to
experienced REALTORS® who complete
advanced training in listing and selling. If
vou obtain this designation, expect benefits
from nationwide referral opportunities, a
professional image that attracts customers
and sales and marketing support.

GRI

The most popular designation is the GRI.
CRI graduates earn an average of 33 percent
more than those without the designation

and keep you on top of the ever-changing

world of real estate.
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The Joseph Banyai File
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